Don Zavis

Sales Training
Today’s fast paced sales world is moving quicker than ever and you
need to be fluent in the newest and most cutting edge sales teachings
available. Unlock your potential by understanding the value of
“Human Dynamics.”
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‘ You’ve rented the facility, you’ve booked the rooms and you have
sales reps from all over the country flying in to what you have billed
Sandler SellingnSitite as the greatest sales training event ever ... and the keynote speaker

sl Liangeyin.Systems leaves you flat, but with Don Zavis, prepare to be “enter-trained”.
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-Professional Presentation Skills & Imagine workmg one-on-one or in your small group with one of
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e e L the countries premier sales professionals talking about you! Your
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-Training Manager and Director | problems, your issues, your concerns and actually leave with solutions.
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Franklin Covey Meeting with Don was a great experlence His knowledge positive energy, large
Focus Management Techniques.  networking base and the information he provides will help you grow your sales base
: == and busmess If you are not reaching you sales goals, I strongly recommend hiring
Credentials ?‘& Don - Ronald Michigan Business Networking Group Founder
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Salestestonline.com Assessed p ThankAyou for the Sales Training session this week. It was very enlightening and

Tl SuccessInsights A ssc e uNy I leamed some great strategles 0 implement i m my own practice. Great presentation!
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g:treligesda:;]ss%u;::sztn:f ;e::;,jsis :!;I folleed‘up today w:th an LTC prospect l have always felt he wants to do business, but
Predictive Indef/AGecoled hasn tretumed my calls in some time. [ finally connected with him this morning. He gave me
The “Achicver /A detsodd the same'lme haven’t forgottcn about you, so busy bla bla bla, I'll get back to you.” The

AV O £ F 5 S / B.D. efore Don) would have just said ok. Ed A.D, (Aﬁer Don) said I have my appointment
Associations : ‘ book open and lets set a date because | wouldn't feel nght if something happened to you or
Bio Feedback Institute 7 your w'feéwhen you want the coverage. Got and a" , ihtment for the 26th.
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donzavis(@comcast.net




